2026 Rise + Radiate Challenges
Frequently Asked Questions
Jan. 1, 2026 — June 30, 2026

Independent Beauty Consultant Selling Challenge

1.

Who can participate in the Rise + Radiate Independent Beauty Consultant
Selling Challenge?
This challenge is for Independent Beauty Consultants only.

How is this challenge achieved?

An Independent Beauty Consultant can achieve this challenge when they order $600
or more in wholesale* Section 1 products, for four, five or six months during the
challenge time frame.

Can orders placed with either Tiered Discount level count toward the monthly
$600 wholesale goal for this challenge?

Yes. All wholesale amounts from any single or cumulative monthly order, earned at
either Tiered Discount level, will be included and accumulate toward the $600
wholesale goal.

Please note, once $600 wholesale* is achieved, an Independent Beauty Consultant
will be earning the 50% discount since she will be in active status.

If an Independent Beauty Consultant achieves four or five months, do they
need to be consecutive?
No, the monthly achievements do not need to be consecutive.

What are the rewards for achieving the challenge and how will | receive them?

An Independent Beauty Consultant can be rewarded when they achieve the
following:

e When any five months of $600 orders are achieved, a Rise + Radiate Sash will
be included in the fifth qualifying order. Wear the sash as recognition in your unit
meetings or bring it along for the standing recognition at Seminar 2026.

e When all six months of $600 orders are achieved, the reward will be included in
the sixth qualifying order. See reward details on Mary Kay InTouch®.

What are the event perks and recognition for achieving the challenge?

An Independent Beauty Consultant can receive recognition when they achieve the
following:
e When any four months of $600 orders are achieved, they will receive a bling

button and standing recognition at Seminar 2026.
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e When any five months of $600 orders are achieved, they will receive a bling
button and standing recognition at Seminar 2026. Feel free to bring your sash
from the fifth qualifying order for the standing recognition, as they will not be
distributed at Seminar.

e When all six months of $600 orders are achieved, they will be able to pick up an
additional Rise + Radiate Sash at Reward Roundup at Seminar 2026, and
receive onstage recognition.

If | miss the Reward Roundup at Seminar 2026, can | still receive my six-month
sash while | am at the event?

Yes, if you miss the Reward Roundup, you will be able to pick up your sash at the
Recognition Booth during Seminar 2026.

Will my six-month sash be mailed to me after the event if | do not pick it up or
attend the event?

No, the six-month sash will only be available for pick up at Seminar 2026 and will not
be mailed out after the event.

How can | track these goals?

There is a detailed myBusinessSM report where you can track your progress. This
report is called Rise + Radiate IBC Selling Challenge and will be available in early
January.

10.1s there an exception for new Independent Beauty Consultants whose
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Independent Beauty Consultant Agreements are received and accepted by the
Company during the challenge time frame?

New Independent Beauty Consultants whose Independent Beauty Consultant
Agreements are received and accepted by the Company in the months of January
2026 through March 2026 are eligible if they meet the four-month, five-month or six-
month requirement.

Please note: Independent Beauty Consultant Agreements that are received and
accepted April through June 2026 will not be able to meet the minimum four-month
requirements, so they are not eligible to win the rewards.

.Will |l receive a Form 1099-NEC for a reward?

Yes. As an independent business owner, you are required to report your Mary Kay
business activities to the IRS, including rewards received from Mary Kay. Per the
IRS, Mary Kay will issue a Form 1099-NEC for Independent Beauty Consultants and
Independent Sales Directors who receive commissions or rewards in excess of $600



in a calendar year. You will also receive this form if your wholesale purchases total
$5,000 or more in a calendar year.

Independent Sales Director Unit Growth Challenge

. Who can achieve the Rise + Radiate Sales Director Unit Growth Challenge?

This challenge is for Independent Sales Directors only. You must be in Sales
Director status by the end of the challenge time frame to be an achiever.

. How can | achieve this challenge?

To achieve this challenge, an Independent Sales Director’s nonterminated unit size
by June 2026 month-end must grow 10%, 20% or 30% higher than the
nonterminated unit size as of Dec. 31, 2025.

. What part of my unit counts toward this challenge?

The Independent Sales Director’'s nonterminated unit members as of June month
end will count toward this challenge. A nonterminated unit member is anyone in your
unit who has an N, A or | activity status. T status unit members will not count toward
this challenge.

. Can | achieve the challenge if | have 10%, 20% or 30% nonterminated unit
growth before the end of the challenge time frame?

No. This challenge cannot be achieved until June month-end. The Sales Director
must meet the 10%, 20% or 30% increase in nonterminated unit size by June 2026
month-end to achieve the challenge.

. What are the event perks and recognition for achieving this challenge?
An Independent Sales Director can earn the following:

a. When a unit is grown by 10% by the end of the challenge time frame,
achievers will receive a bling button, standing recognition at Seminar 2026
and access to the Reward Roundup to pick up their vibrant Mary Kay-branded
bag.

b. When a unit is grown by 20% by the end of the challenge time frame,
achievers will receive a bling button, standing recognition at Seminar 2026
and access to the Reward Roundup to pick up their Aimee Kestenberg
Baguette Bag.

c. When a unit is grown by 30% by the end of the challenge time frame,
achievers will receive a bling button, onstage recognition at Seminar 2026
and access to the Reward Roundup to pick up both the vibrant Mary Kay
branded bag and the Aimee Kestenberg Baguette Bag.
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How can | track these goals?

There is a detailed myBusinessSM report where you can track your progress. This
report is called Rise + Radiate ISD Unit Growth Challenge and will be available mid-
January.

| debut as an Independent Sales Director between Jan. 1 and June 1, 2026. Will
| be able to participate in the Rise + Radiate Sales Director Unit Growth
Challenge? If so, what are my growth goals?
Yes. Independent Sales Directors who debut during the challenge can still
participate. All new Sales Directors who debut during this challenge will have the
same growth goals for 10%, 20% and 30% unit growth by June 2026 month-end.
They will need the following nonterminated unit member count:
e To achieve the 10% unit growth goal, they will need 30 nonterminated unit
members by June month-end.
e To achieve the 20% unit growth goal, they will need 40 nonterminated unit
members by June month-end.
e To achieve the 30% unit growth goal, they will need 50 nonterminated unit
members by June month-end.

If | miss the Reward Roundup at Seminar 2026, can | still receive my reward
while | am at the event?

Yes, if you miss the Reward Roundup, you will be able to pick up your rewards at
the Recognition Booth during Seminar 2026.

If | am unable to attend Seminar 2026, will my reward be mailed to me?
Yes. If you are unable to attend Seminar your rewards will be shipped to you after
the event.

10.If | debut an offspring Sales Director during the challenge time frame, will my
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requirements change for the 10%, 20% or 30% Unit Growth goals?

No. The 10%, 20% and 30% unit growth goals will remain the same. We will,
however, add a credit of 24 nonterminated unit members per offspring to your final
nonterminated unit count. The credit of 24 nonterminated unit members will be
added during the month the offspring Sales Director debuts. This will be added to
the tracking report.

Is there a monthly minimum or maximum that | need to reach to stay on-target
to achieve this challenge?

No. There is no monthly growth percentage required. The report will show near-real-
time data that will allow you to track your progress. Final unit growth percentage will
not be calculated until June month-end.



12.1s there a sales volume requirement for this challenge?

No. There is no sales volume requirement. This challenge is achieved by unit growth
percentage only.

13.Will | receive a Form 1099-NEC for a reward?

Yes. As an independent business owner, you are required to report your Mary Kay
business activities to the IRS, including rewards received from Mary Kay. Per the
IRS, Mary Kay will issue a Form 1099-NEC for Independent Beauty Consultants and
Independent Sales Directors who receive commissions or rewards in excess of $600
in a calendar year. You will also receive this form if your wholesale purchases total
$5,000 or more in a calendar year.

Independent National Sales Director Area Growth Challenge

1.

Who can achieve the Rise + Radiate National Sales Director Area Growth
Challenge?
This challenge is for National Sales Directors only.

How can | achieve this challenge?

To achieve this challenge, a National Sales Director’s unaffiliated nonterminated
area size by June 2026 month-end must grow by 10%, 20% or 30% higher than the
nonterminated area size as of Dec. 31, 2025.

How much of my area will count toward the Area Growth goal?

All your U.S. unaffiliated, nonterminated area members count toward this goal.
Unaffiliated area members are area members who are not part of an offspring
National Sales Director Area. Nonterminated area members include anyone who has
an N, A or | activity status. T status will not count toward this challenge.

Can this goal be achieved before the end of the challenge time frame?

No. These goals cannot be achieved until June 2026 month end. The National Sales
Director must meet the 10%, 20% or 30% increase in nonterminated area size for
June 2026 month-end to achieve this goal.

What are the event perks and recognition for achieving this challenge?
An Independent National Sales Director can earn the following:

a. When an area is grown by 10% by the end of the challenge time frame,
achievers will receive a bling button, standing recognition at Seminar 2026,
and access to the Reward Roundup to pick up their vibrant Mary Kay branded
bag.

b. When an area is grown by 20% by the end of the challenge time frame,
achievers will receive a bling button, standing recognition at Seminar 2026,



and access to the Reward Roundup to pick up their Aimee Kestenberg
Baguette Bag.

c. When an area is grown by 30% by the end of the challenge time frame,
achievers will receive a bling button, onstage recognition at Seminar 2026,
and access to the Reward Roundup to pick up both the vibrant Mary Kay
branded bag and the Aimee Kestenberg Baguette Bag.

. How can | track these goals?

There is a detailed myBusinessSM report where you can track your progress. This
report is called Rise + Radiate NSD Area Growth Challenge and will be available
mid-January.

. | debut as an Independent National Sales Director between Jan. 1 and June 1,
2026. Will | be able to participate in the Rise + Radiate Sales Director Area
Growth Challenge? If so, what will my growth goals be?

Yes. When an Independent National Sales Director debuts during the challenge time
frame, we will calculate what the would-be area size would have been as of Dec. 31,
2025, and add 10%, 20% and 30% to that number. These growth goals need to be
achieved by June 2026 month-end.

. If 1 debut as an Offspring National Sales Director during the challenge time
frame, do my requirements change for this challenge?

No. Your goal will not change. Instead, you will receive a credit to your
nonterminated area count when your offspring National Sales Director debuts. The
credit will be the number of nonterminated area members in the Offspring National
Sales Director’s new area as of the month end prior to the month that your offspring
National Sales Director debuts.

. If I miss the Reward Roundup at Seminar 2026, can | still receive my reward
while | am at the event?

Yes, if you miss the Reward Roundup, you will be able to pick up your rewards at
the NSD Suite during Seminar 2026.

10.1f | am unable to attend Seminar 2026, will my reward be mailed to me?

Yes. If you are unable to attend Seminar your rewards will be shipped to you after
the event.



11.1s there a monthly minimum or maximum that | need to reach to stay on-target
to achieve this challenge?

No. There is no monthly growth percentage required. You will receive a near-real-
time update in your report that will allow you to track your progress. Final growth
percentages will not be calculated until June 2026 month-end.

12.1s there a sales volume requirement for this challenge?

No. There is no sales volume requirement. This challenge can be achieved by U.S.
unaffiliated nonterminated area growth percentage only.

13.Will | receive a Form 1099-NEC for a reward?
Yes. As an independent business owner, you are required to report your Mary Kay
business activities to the IRS, including rewards received from Mary Kay. Per the
IRS, Mary Kay will issue a Form 1099-NEC for Independent Beauty Consultants and
Independent Sales Directors who receive commissions or rewards in excess of $600
in a calendar year. You will also receive this form if your wholesale purchases total
$5,000 or more in a calendar year.

*Wholesale Section 1 product orders must be tied to legitimate consumer demand. The
order(s) can be a single order or cumulative orders of $600 or more, as long as they
occur during a single month. My Shop, Guest, and Customer Delivery Service order
amounts count toward your order(s) of $600 or more in wholesale Section 1 products.

An Independent Beauty Consultant is considered active with personal retail sales of
$450 in one month and will remain active for two months following any month with
qualifying active order(s).

To receive a reward, an Independent Beauty Consultant must be in good standing with
the Company at the time the reward is presented.

All third-party trademarks, registered trademarks, and service marks are the property of
their respective owners.

If a reward becomes unavailable due to high demand, and we’re unable to restock the
exact item, we’ll provide a similar alternative.



