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The Power of

*Based off an 8-10 hours/week comparison

Watch the YouTube video

“Seminar 2014 Kristin Sharpe Speech” 
to hear her talk about how she did 300+ parties 
in a year and where it took her in her business.

*Based off an 8-10 hours/week comparison
PARTIES

3 Parties a week:
Plan for 5-6, but lets just use 3 guests 
for this example. If 3 show up, you have 
9 new customers in one week.

36 new customers per month, at year 
end you would have a whooping 432!

About the Money:
Average $200 retail/party
$600 rtl a week/$1200 a month profit
$14,400 initial profit in a year

Reorder Profit:
$25,920
Reorder average $30 every 3 months
BONUS: Court of Sales

Team Members:
Sharing with only half, recruiting 
average, 1 in 5 would give you 42 new 
team members for the year.
BONUS: Court of Sharing

3 facials per week:
3 new customers per week = 12 per 
month and 144 at year end.

About the Money:
Average $75retail/facial
$225 rtl a week/$450 a month profit
$5,400 initial profit

Reorder Profit:
$8,640
Reorder average of $30 every 3 months

Team Members:
Sharing with only half, recruiting 
average, 1 in 5 would give you 15 new 
members in the year.

PARTIES VS. FACIALS
See the Difference!

The same amount of time spent, 

HUGE difference in money earned!
How will you work it?
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