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n 8-10 hours/week comparison

—

*Based off a

PARTIS VS, FACIALS %

See the Difference! j
BN 3 PARTIES A WEEK: 3 FAGIALS PER WEEK®

Plan for 5-6, but lets just use 3 guests 3 new customers per week = 12 per
% for this example. If 3 show up, you have | month and 144 at year end.
9 new customers in one week.

% 36 new customers per month, at year

end you would have a whooping 432!

ABOUT THE MONEY: ABOUT THE MONEY:

Average $200 retail/party Average $75retail/facial
$600 rtl a week/$1200 a month profit $225 ril a week/$450 a month profit
$14,400 initial profit in a year $5,400 initial profit

e.com

REORDER PROFIT: REORDER PROFIT:

$25,920 $8,640

Reorder average $30 every 3 months

BONUS: Court of Sales

JEAM MEMBERS: JEAM MEMBERS:

Sharing with only half, recruiting Sharing with only half, recruiting
average, 1 in 5 would give you 42 new average, 1 in 5 would give you 15 new
team members for the year. members in the year.

BONUS: Court of Sharing

Reorder average of $30 every 3 months

¢ _"Created by MKVirtualOffic

THE SAME AMOUNT OF TIME SPENT,
% FUGE DIFFERENGE IN MONEY EARNED!

How will you work it2
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